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Franklin Co. Announces 
Double High Rear Axle 
Optional on Its Twelves 


Change from One Gear Ratio to the Other Is Made 
By a Simple Flip of a Lever on the 
Instrument Panel 


Syracuse, N. Y., Aug. 9.—The Franklin Automobile 
Company today announced the incorporation of a “double 
high” rear axle as optional equipment on the twelve-cylinder 


Franklin. 


This option is offered with the design of giving 


buyers of the twelve-cylinder car the most efficient gear 
ratio for any kind of driving, either mountain climbing or 
straightaway. The change from one gear ratio to the other 
is made by a simple flip of a lever on the instrument panel. 


With one position of the lever the 
engine power reaches the rear 
wheels through a gear reduction 
ratio of 5.1 to 1. The other position 
puts a ratio of 3.4 to 1 into action. 
The 5.1 to 1 would naturally be the 
driver’s selection while driving under 
city conditions or where there would 
be fairly continuous driving through 
hilly country, The other gearing 
would be employed for a long strech 
of fast going over the usual variety 
of open highway where most drivers 
like to “step on it.” Even if much 
of a day’s driving requires the use 
of both ratios alternately, it takes 
but the fraction of a second to 
change from one gearing to another. 
No manual shifting is required. 

The use of “double-high” enables 
the Franklin Twelve owner to en- 
joy remarkable smoothness and 
maximum ability, also to make com- 
pensations for load, road conditions 
and speed, whereas without such 
equipment he must make the best 
of his single ratio regardless of 
what conditions he encounters. 

It is pointed out that in addition 


SHARP INCREASE IN 
CHAIN STORE TAX 
SEEN FOR INDIANA 


Indianapolis, Ind., 9.—A 
sharp increase, 
ranging up to several hundred per 
cent., in the chain store tax is pro- 
posed in a bill now being considered 
by the special session of the legis- 


lature. 


Aug. 


Under the present chain store tax | 


gasoline filling stations and similar 
service establishments are subject to 
the leveies, and, while a bill was 
introduced at the current session to 
remove service stations from the 
chain store tax definition, no action 


has been reported definitely making | 


this a part of the measure, 
The present law became effective 


only this year, enforcement having | 


been held in abeyance for two years 
by litigation which carried the ques- 
tion of its constitutionality to the 
Supreme Court of the United States. 
Back taxes for two years were col- 
lected, however. 

Proposed increases now under 
consideration by the assembly are: 
Two to five stores, increased from 
$10 to $20 a store; five to ten stores, 
increased from $15 to $50 a store; 
ten to twenty stores, from $20 to 
$100 a store; twenty or more stores, 
$150 each. 


in some instances | 


a 





INDIANA TRUCKERS 
FAIL TO GET PUBLIC 
HEARING ON TAX BILL 


Indianapolis, Ind., Aug. 9.—Efforts 
to obtain a public hearing on the 
railroads’ truck and bus taxation 
bill passed by the House of the 
Legislature now in special session 
and up for consideration in the 
Senate, have failed and the meas- 
ure was pushed forward despite the 
ery of trucking interests that it 
would exterminate the motor trans- 
port. 

Although the special session was 
called for the express purpose of 
affording relief to Hoosier taxpay- 
ers, little effort has been devoted to 
the actual task of paring state 
expenses, and the truck bill has 
perhaps taken up more of the legis- 
lators’ time than any other measure. 

The act would place all vehicles 
under the regulation of the public 
service commission and, as passed 
by the House provides that every 
truck operated for hire in Indiana 
would come under the regulation of 
the commission, paying a tax of a 
tenth of a cent for each ton mile. 

Buses and trucks operated by 
railroads and hauling passengers 
and freight interstate would not be 
affected by the measure. 

Following are some of the require- 
ments of the proposed law: 

Applies only to Indiana owned and 
operated trucks and buses and does 
not tax the large interstate truck 
and bus lines. 

Requires every truck or bus oper- 
ator to obtain a license or certifi- 
cate from the Public Service Com- 
mission before he can operate. 

Provides for hearings before the 
Public Service Commission before 
licenses or certificates can be 
granted. 


(Continued on Page 7) 


BENDIX HAS NEW 
AUTOMATIC GEARSET 


Chicago, Aug. 9.—Bendix Avia- 
tion Corporation has _ perfected 
through its research subsidiary two 
new mechanical devices, an auto- 
matic gear shift transmission for 
automobiles, eliminating manual 
shifting, and an hydraulic power 
unit for home ironers. 

The automatic transmission will 


The tax on a single store is left|be sold to motor car and transmis- 


at $3, which is provided under the 
present law. 

One proposal advanced would have 
raised the maximum to $250. It is 
feared, however, that too drastic 
change in the law will again bring 
up the constitutionality question 
one possibly result in its nuulifica- 

on. 


sion manufacturers. 


Vincent Bendix said today that | 
| scrap, 1,000,000 tons of it are being 
tant patent suits resulting in awards | 


the company had won two impor- 


of $250,000 and $30,000. 

Bendix automatic clutch control is 
now standard on 21.9 per cent. of all 
cars built during the first six months 
of this year, Mr. Bendix asserted. 
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Detroit Finds Pickup in Sales, 
Steady Reduction in Used Cars 


Retail Dealers in District Report Brisker Business in 
First of August; 50% Cut in License Fees , 


B-0-P LAUNCHES 
BIG SERIES OF 36 
DEALER MEETINGS 


Detroit, Aug. 9. — B-O-P has 
started a series of dealer meetings, 
the itinerary of which calls for 
thirty-six sessions in key points. The 
first ones were held in Buffalo, 
Syracuse, Albany, Cleveland, Colum- 
bus and Cincinnati the last few 
days of last week, while today ex- 
ecutives were holding forth in De- 
troit and Boston. 

The Detroit meeting was presided 
over by Courtney Johnson, who told 
some 300 dealers and salesmen in 
this sector that there is a need of 
a return to sane, normal buying 
habits. He pointed out that values 
are at the peak, inventories abnor- 
mally low and that savings deposits 
are high, thus indicating that the 
time is opportune for a loosening of 
the purse strings. 

“To sum up the situation in a nut- 
shell, there are more than 43,000,000 
persons gainfully employed in this 
country, and over 52,000,000 savings 
bank accounted,” declared the as- 
sistant sales manager of B-O-P. 
“Stocks of merchandise in all lines 
are low; the purchasing power of 


(Continued on Page 3) 


GENERAL MOTORS — 
CLOSES ITS CANADIAN 
PLANT FOR INVENTORY 


Toronto, Canada, Aug. 9,—The 
General Motors of Canada, Ltd., 
plant at Oshawa, Ont., near here, is 
being closed for a period of approxi- 
mately six weeks to take the usual 
yearly inventory, 

In a statement issued by H. A. 
Brown, vice-president and general 
manager, the shuddown is for plant 
rearrangement and inventory and 
corresponds to a similar interruption 
in plant activity for the same pur- 


(Continued on Page 4) 


SCRAP INDUSTRY CAN 
EMPLOY 75,000 PEOPLE 


WITH BETTER CREDIT 


Washington, Aug. 9.— Benjamin 
Schwartz, director general of the 
Institute of Scrap Iron and Steel 
today made public a memorandum 
that he had submitted to Charles 
A. Miller, head of the Reconstruc- 
tion Finance Corporation and to 
Eugene Meyer, governor of the 
Federal Reserve Board, The mem- 
orandum asserts that 75,000 people 
can be put back to work by the 
scrap metal industry if $15,000,000 
worth of credit can be made avail- 
able immediately 

This sum, Mr. Schwartz says, is 
required to enable dealers to main- 
tain about 1,000,000 tons of reserve 
scrap in their yards and to purchase 
scrap now on the market. 

Because of the poor demand for 


“dumped or wasted,” with conse- 
quent drains on iron ore reserves. 
He estimated that the railroads held 
500,000 tons of scrap iron which, 


(Continued on Page 4) 
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Cause 


Detroit, Aug. 9.—Retail automobile dealers in this city 
and district report that sales have picked up considerably 


during the first week in August. 


The direct cause of this 


improvement is found in the fact that a 50 per cent. reduc- 
tion in license fees for this year became effective on August 1, 


FRAZER OF CHRYSLER 
SEES BUSINESS UPTURN 
ALREADY UNDER WAY 


Detroit, Aug. 9.—Breaking his 
silence for the first time in eighteen 
months, during which time he re- 
peatedly refused to be quoted con- 
cerning the business outlook, J. W. 
Frazer, general sales manager of 
Chrysler Sales Corporation, today 
made it plain that he looks for and 
expects an upturn in the sale of 
merchandise this fall. 

Hanging up the receiver after a 
telephone conversation with his 
Savanah, Ga., distributor, Frazer 
said, “That makes 165 Chrysler 
eights that have sold to distributors 
over the telephone today. I don’t 
know what it is, whether the better 
tone of the stock market, the upturn 
in commodity prices, the bumper 
crop situation or all of them, but 
during the last few weeks there has 
been a marked increase in activity 
and it isn’t confined to any one sec- 
tion of the country either. 

“This increase in activity,” he 
continued, “has not crystallized into 
a great deal of actual business, but 


(Continued on Page 4) 


CLEVELAND REPORTS 
INCREASED CALLS FOR 
SKILLED WORKERS 


Cleveland, Aug. 9. — Increased 
calls for workers, especially for men 
skilled in tool and die making and 
designing, indicate an upturn in 
general business conditions, says B. 
C. Seiple, superintendent of the 
State-City Employment Bureau in 
Cleveland. 

July produced an unusual demand 
for men for temporary seasonal 
jobs, Mr. Seiple said, boosting avail- 
able jobs for the month 47.8 per 
cent. above the June level and 24.2 
per cent. over that for July, 1931. 

“In spite of the fact,” he said, 
“that most of the increased demand 
was for short-time employment, 
there are indications that general 
business conditions are at last be- 
ginning to improve. 

“This is most apparent in the re- 
quest for men for tool and die 
making and designing. These are 
the kind of men always required 
in the planning of new business and 
is invariably followed within four to 
six weeks by an increased demand 
for machine operators and common 
labor. 

“Quite a number of our applicants 
for technical employment have 
canceled their applications within 
recent weeks with the explanation 
that they have obtained at least 
temporary employment in_ their 
line. 


“Upon have 


investigation we 


(Continued on Page 4) 
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There were several dealers inter- 
viewed by representatives of Auto- 
motive Daily News who insisted that 
the sudden betterment in sales was 
due to improvement in general con- 
ditions. They point to the fact 
that other retail lines in Detroit 
have also noticed a slight improve- 
ment in buying. 

Sales executives in the vehicle 
manufacturing field are finding 
theiy greatest satisfaction at the 
moment in the disproportionately 
strong demand for used cars. Sales 
of used cars by most of the manu- 
facturing companies are holding 
the levels established in 1931 and 
some of them are even beating that 
record, That this is being achieved 
in the face of the drop in produc- 
tion and sales of new cars is con- 
sidered a hoperui sign. F 

Most of the sales managers argue 
that the brisk demand for used cars 
proves thai ‘the desire for motor 
transportation is just as firm as 
ever and that people who cannot 
this year afford new cars are buy- 
ing used vehicles to tide them over 
to more prosperous times. This 
condition is having the effect of 
clearing out the supply of used cars 
faster than it is being created and 
sales executives say that when gen- 
eral business revival brings people 
who have been buying used cars 
into the market for new vehicles, 
the effect will be immediately felt 
throughout the industry. 

It is estimated here by leading 
sales executives that June used car 
sales reduced the total stock of 
these vehicles by some 10 per cent, 
Estimates of the reduction regis- 
tered during July vary somewhat, 
ranging from 12 to 20 per cent., with 


ithe actual probably lying between 


the two. But there is general agree- 
ment that used car stocks have been 
tremendously reduced and that the 
effect will be beneficial on the 1933 
market for new cars and other mo- 
tor transportation units. 


MET SECTION S. A. £. 


PLANS STAG PARTY 


New York, Aug. 9.—The Metro- 
politan Section of the Society of 
is giving a 
party by way of a summer ~ 
meeting, at Ford Hancock, Sandy 
Hook, on Friday, August 12. Mem- 
bers and guests of the Met section 
will be picked up by a government 
boat at Pier A at 1 o’clock and will 
leave Fort Hancock on the return 
trip at 8.30, reaching the Battery 
at about 10 o’clock. Members may 
drive if they prefer, by way of the 
Holland Tunnels, Elizabeth, Perth 
Amboy and Highlands and in this 
event ladies may accompany mem- 
bers. 

Members of the Metropolitan Sec- 
tion will be the guests of Col. G. W. 
Cocheu, commanding officer of the 
harbor defenses at Sandy Hook. A 
lobster dinner in one of the mess 
halls will be a feature of the 
occasion. The charge for the ex- 
cursion is $1.50 a person, which in- 
cludes all expenses. 
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COURT ENJOINS §. C. 
COMMISSION IN TAXING 


MOTOR TRUCK RECEIPTS 


| ployees from the New England dis- 


Columbia, S. C., Aug. 9.—A_per- 


| trict 


manent injunction has been issued | 


by a three-judge Federal court here | 


te restrain the South Carolina Rail- 
road Commission and the State 
Treasurer from collecting gross re- 
ceipts taxes from the John P. Nutt 
Company, doing business as 
Interstate Motor Lines. 
The court last March 
interlocutory injunction, holding 
unconstitutional the state law of 
1925, as amended by an Act of 1930. 
imposing a tax on the gross receipts 
of trucks engaged in contract haul- 
ing. The court held that the ex- 
emption of farmers, dairymen and 
lumbermen, and the failure to ex- 
clude interstate receipts rendered 
the law invalid. The state’s con- 
tention that the exemption applied 
only to those hauling their own 
products was not sustained. The 
decision handed down in March 
held also that contract carriers were 
not subject to the fees imposed to 
pay the expenses of the South 
Carolina Transport Division provid- 


ed by a 1931 act (Nutt v. Eberle et 
al., 56 F. (2d) 1058). 
On the final hearing, the court 


adopted its previous findings of fact 
and conclusions of law, and added 
a finding that “the taxes assessed 
by the defendants against the plain- 
tiff under the Act of 1931 have been 
imposed upon all of his business, 
both interstate and intrastate, with- 
out due regard to its source of 
revenue.” 


DISTRIBUTOR HOST 
TO SIXTY DEALERS 


Hartford, Conn., Aug. 9.—Sixty 
De Soto, Hupmobile and Plymouth 
Gealers of northern Connecticut 
were guests August 7 of Arthur R 
Beeman, president of the Beeman- 
Griffin Motor Company, Inc., dis- 
tributors, at an outing at the Oasis 
Club, East Hartford. 

A luncheon was served at noon, 
followed by a sports program. A full 
course chicken dinner was the fea- 
ture attraction in the late afternoon. 
Guests of honor were William Mor- 
rison. Roland Best and Glenn 
Cairns, all of the De Soto organiza- 
tion in New York: Fred B. Griffin. 
treasurer of Beeman-Griffin, and 
John Lotz, president of the Lotz 
Asbestos Company, Hartford. 


MOVES TO NEW HOME 
Atlanta, Ga., Aug. 9 (UTPS) 
The Reo Sales Company, which was 
formerly locaied at 402 Peachtree 
St., has moved into its new home 
at 449 West Peachtree St. ‘The new 
car, used car and service depart- 


ments wiil all be located here, it is 
ennounced, and the new location is 
larger and moje convenient one 


the | 


issued an 
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400 ATTEND GRAHAM 
NEW ENGLAND OUTING 


Boston, Mass., Aug. 9.—Four hun- 
dred Graham dealers and their em- 


were guests of Robert C. 
Graham, vice-president of the 
Graham-Paige Motors Corporation, | 
at an all-day outing at Rve Beach, 
N. H. 

In the sports that followed a shore | 
dinner the Boston baseball team lost | 
to the dealers from the smaller | 
cities, and the dealers’ team out- | 
pulled the salesmen in a tug-of-war. 
R. A. Pillsbury of Sanford, Me.. won | 


| the potato race. 


R. A. Green, New England district 
manager. Was in general charge of 
the outing. Among the guests were 
Floyd Kishline, assistant chief engi- 
neer of the Graham factory: Henry 


| Harris, New York district manager, 


and two well-known race drivers— 
Cannon Ball Baker and Joe Russo 


H. BIRCHARD TAYLOR HEAD 
DIESEL ENGINE ASSOCIAT’N 


New York, Aug. 9.—The Diesel 
Engine Manufacturers’ Association 
announces that H. Birchard Taylo: 
of Philadelphia was elected presi- 
dent, succeeding George W. Cod- 
dington of the Winton Engine Co 
Cleveland, who was elected chair- 
man of the board 

E. T. Fishwick of Worthington 
Pump and Machinery Corporation 
continues as chairman of the Ex- 
ecutive Committee. Mr. Taylor pro- 
poses to devote a considerable pro- 
portion of his time to active man- 
agement of this association. 

The Diesel Engine Manufacturers’ 
Association was organized in 1928 
and has since been active in promot- 
ing trade standards in the Diesel 
industry and in gathering Diesel en- 
gine statistics. 


WHEELS EMPLOYEES | 
HOLD ANNUAL OUTING 


New York, Aug. 
ployees and wives of employees of 
Wheels, Inc., had their annual out- 
ing recently at Karatzonyi’s, Glen- 
wood Landing, L. I Lunch was 
served at — followed by an in- 
teresting ball game between the 
service station employees versus the 
office and warehouse staff. After 
the ball game, swimming and other 
athletic sports were a part of the 
program A shore dinner was 
served at 6 o'clock followed by danc- 
ing and other entertainment. 


i—The em- 


PONTIAC LINE ADDED 

New Haven, Conn., Aug. 9.—The 
New Haven Buick Company, 320 
Whalley Ave., has acquired the 
sales and service franchise for Pon- 
tiac, formerly handled n New 
Haven by the Fosdick-Mills Corpo- 
ration, Fred L. Loeser is president | 
of the company and John M. Rehl 
sales manager. 
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ORAWING FOR AUTOMOTIVE OAKY NEWS 
BY JOHN BAVERSFELD 


DE VAUX ADDS 
NEW DEALERS 


Grand Rapids, Mich., Aub. 9.— 
Among the new Continental-De 
Vaux distributors signed in the past 
ten days is the McQuade Motor 
Sales of Lowell, Mass. Dan Mc- 
quade has been in the automobile 
business for several years. He rep- 


| 
| 
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The Record 


Chris Sinsabaugh—Detroit Editor 





TOP me if you've heard this one; but I believe I have stum- 
bled on something new—an offer on the part of the 
dealer to pay the prospect $10 if he buys some other make 
after taking a demonstration in the car in which he has been 
riding. That spells confidence in the product with 
tal “C.” 
Credit for this original thought is being given to Rockne 
through the launching of the proposition this week in many 
of the key points of the country by the dealers themselves. 


The basis of the campaign is found in the dealers’ advertis- 
ing of the $10 offer and one grasps the big thought by read- 


capi- 


ing excerpts from the copy used. 


resented the De Vaux line in Lowell | 


for a short time in 1931. He is ex- 
pected to become one of the leading 
Continental-De Vaux dealers in the 
country. 


William C. Mullin .opens a new | 


motor car establishment in 
caster, Pennsylvania, July 30, as 
Continental-De Vaux distributor in 
Lancaster county. Mullin handled 
the Dodge line in Lancaster for six 
years. In April, 1932, he sold out 
his business, retiring temporarily, 
and is re-entering the field now 
with De Vaux. 
Edw. N. Eberling 
New Orleans, who represented De 
Vaux in 1931 and was one of the 
leading distributors of the old or- 
ganization, has been very active 
with the Continental-De Vaux 
Company. August 15 he will have 
a grand opening in the new estab- 
lishment which he is erecting in 
New Orleans. When completed, it 
will be one of the most up-to-date 
showrooms in New Orleans, and will 
house the Continental-De Vaux or- 
ganization under the direction of 


& Co., Inc., of 


Harry Thompson, president. 
Jeffers & McBroom, 820-830 Main 
Street, ankakes. Ill., opened with 


Lan- | 


the Continental-De Vaux last week. | 


They report much interest in Kan- 
kakee in the new Continental-De 
Vaux, 

News setting forth the appoint- 
ment of a Philadelphia distributor 
is expected to be released within 
the next week by R. H. Mulch, Con- 
tinental-De Vaux Company. 


DEALERS CO-OPERATING 

IN COLUMBUS CAMPAIGN 
Aug. 9 (UTPS).— 
tire dealers here 
in a “Try Colum- 
bus First” campaign, which is be- 
ng sponscred by the Columbus 
Junior Chamber of Commerce and 
upported by some sixty leading 
manufacturers and merchants of 
he city. As a part of the campaign, 
cwenty-six full-page advertisements 
will be taken in the Columbus En- 
quirer-Sun ccutaining information 
about Columbus. 


Columbus, Ga., 
Automobile and 
are co-operating 


CHEBLER CARBURETOR CO. 
ADDS ZENITH LINE 

New York, Aug. 9.—The Zenith- 
Detroit Corporation announces the 
appointment of the Schebler Car- 
puretor Co.. Inc., of 50 West 65th 
St., New York city, as dealer for 
Zenith carburetors in this territory 
R. W. Doherty, vice-president of the 
Schebler Carburetor Co. of New 
York, advises that in addition to 
Zenith he will continue to sel and 
service the Schebler and Carter car- 
buretors, 


| five students taking the course. 


a - = 

“LL PUT UP $10 if you will put up one hour of your 
time,” says one ad. “I'll put you in a Rockne and you drive 
it. Then, if you can convince yourself in favor of any other 
new car with a base price below $600—and actually buy such 
a car within one week of your Rockne trial drive, I'll give you 
$10 without a question or an objection.’ 

“You’re not going to buy ‘just another car’ just to make 
$10. I know that. And I can’t lose any more than $10—and 
I won't lose.” 

A tryout of the idea is said to have demonstrated the 
honesty of purpose of the average prospect. Only one ten- 


spot was paid, 
* . * 


MEBBE IF I CALLED HIM Rip Van Winkle he might be 
insulted, but when Frank J. Fanning of East Orange, N. J., 
came into the village and called on the conductor I sorta 
likened him to Old Rip. Sales manager of the Chalmers 
when that company was first formed, Fanning hadn't seen 
the old town in two decades. He'd been representing Mar- 
mon in the retail field in the shadows of the Catskills for 
nineteen years. Now he also is handling De Soto and Plym- 
outh and making his first visit to the twin factories. 

a 7 * 

FEW REMEMBER, perhaps, that Fanning also is one 
of our automobile manufacturers, contemporaneous 
with Haynes, Apperson, Duryea and others, if you call an 
electric an automobile. You did in 1900, when he manu- 
factured the Fanning electric in Chicago at about the time 
Woods was so prominent in that field. Strange, but I hadn't 
seen him since those good old days until he dropped in on me, 


~ BS 


pioneer 


ONE OF OUR AUTOMOBILE kin, who travels around 
a lot and talks to dealers, tells me there is a scarcity of retail 
occasioned by many of them seeking other fields 
of endeavor. 

Which has caused dealers to do a little recruiting on 
their own hook. The traveler, back from Chicago, found that 
one of the big shots in that city has started school for 
salesmen because of the shortage and that there are thirty- 
They come from the insur- 
ance field and other white-collar callings and state frankly 
they feel there is big money to be made in the automobile 
business in the next couple of years, and they are preparing 
to go after it. 


salesmen, 


* %* %* 

ANOTHER TREND of the times noted by my fountain 
of information is that In the larger cities, like New York, 
Chicago, Philadelphia, Cleveland and Minneapolis, the old- 
time “automobile row” is coming back. The community 
dealer, speaking generally, has had a tough time of it and 
many of them have closed up shop, leaving representation to 
the “row” stores, which have weathered the storm. 

However, as times improve the community dealer will 
come back, and he will be the better for his experience. He 
will be a better merchandiser and his “row” boss will be able 
to point out pitfalls that he himself learned during the late 
depression. 

* * * 

TO SET THE RECORDS STRAIGHT, be it known that 
Edwin Cox is contracting the Packard account for Young 
& Rubicam, with Neil Mulhern, formerly Reo branch man- 
ager here, associated with the Detroit office in a merchan- 
dising capacity. 
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rhis department is devoted to 
sion of the industry, 


let us get it ready for publication. 


you commissions, 


Dealers read this page. Give 


firing line, the men who bring ho 


mental, as disclosed in a recent sur- 
Fey of 15,000 sales These sales 
JOBBER ALE MEN TAI y were carefully observed and ana-’ 
lyzed. The following six basic rule® 


INTERESTE 
MAINTE 


Every jobber and every j 
ested in price maintenance, 
Associates in a recent bulletin 
ing times like the present,” 


price appears to be the major 


most prospective buyers.” 
The bulletin follows 

The jobber who maintains prices 
enjoys two distinct advantages. 
Both of these advantages are so 
obvious as to need no mention, yet 
it will do no harm to point them 
out at this time: 

1. Sticking to suggested resale 
prices keeps up the reputation of 


the house as a “one-price” organ- 
ization 
2. Price maintenance assures 


full profits. 

Once the jobber indicates that he 
is willing to cut prices, he estab- 
lishes a recedent which becomes 
mighty hard to break. Price con- 
cessions in one line soon lead to 
demands for similar concessions in 
other lines. Furthermore, they lead 
to loss of dealer confidence because 
customers have a way of telling 
whether their competitors are get- 
ting even greater concessions. 

The jobber who cuts prices sets a 


bad example for his customers, 
many of whom depend upon him 
for merchandising counsel. For that 
reason he is in danger of losing 
standing with those dealers who 
maintain retail prices and who are 


bitterly Opposed to anything which 
tends to encourage their price cut- 


ting competitors. A house with a 
“ one-price reputation escapes 
plenty of grief that cannot be 


dodged by the price cutter. 
business, “Birds of a feather flock 
together,” so that the seller who 
engages in unethical trade prac- 
tices usually loses his respectable 
trade and attracts only “chiseling” 
customers. 3 

The only way in which the job- | 
ber can cut prices on shop equip- 
ment to give away part of his 
profit or to make an apparent sav- 
ing by cutting down on his services. 

To do a profitable job of shop 
equipment selling the jobber must 
adopt and practice the methods of 
all successful retailers of service 
machinery and appliances. He must 
warehouse, display, demonstrate, 
sell, finance and service shop equip- | 
ment. Furthermore, he must see 
that the buyer gets full instruc- 
tions as to proper use and care of 
the equipment. 

If he performs all of these func- 
tions, he EARNS the margin of 
proiit allowed him by the suggested 
resale price and is cheating him- 
self if he does not take it. If he 
tries to make a saving by cutting 
down on some of the functions he | 
should perform, he loses al! of the | 
merchandising advantages they give 
him and that means loss of sales 


Even in 


is 


with no chance to earn even a 
meager pfofit. 

The following table illustrates 
clearly just what happens to shop 


equipment profits when prices are 
not maintained: 
A 5 per cent. cut in price means 


that 20 per cent. more goods must 
be sold to receive the same gross 
profit 


A 10 per cent. cut in price means 
that 50 per cent. more goods must | 
be sold to earn the same gross profit. | 

A 15 per cent. cut means that 100| 
per cent. more goods must be sold to | 
earn the same gross profit. 
After all is said and done, price} 


Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that ‘vill 
help you in your work on the firing line. 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


may help another salesman to make sales or avoid errors that cost 


these problems that affect the work of your salesmen, the men on the 
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SIX BASIC RULES 





the interests of the retail sales divi- 


it wants you to pass on || 


, : ; There are any things which 
Your achievement or your mistake Tt are many tt 
contribute to success in selling 
Each individual salesman may have 


us the benefit of your reactions on 


me the bacon or don't. tain principles, however, are funda 


resulted: 


1. Be a good talker second, and 
p IN PRICE a good listener first. 
2. Don't interrupt the customer. 
3. Don't consciously or uncon- 
sciously get into an argumentative 
mood. 
4. If a customer brings up an 
- objection, state the objection § to 
' . him in your own language. 
obber salesman is vitally inter-, 5, Repeat again the customer's 
according to Shop Equipment objection. 
. “This is true especially dur-| 6. Close on one issue. 
the bulletin continues, “when _ Study these and endeavor to use 
: arr : . : - them in your selling work They 
consideration in the minds of will help you to become more suc- 
o 7 en cessful and to increase your earn- 
cutting is essentially a volume and a ings. Ask for the order often. You 
rapid turnover proposition. The ™&ay find that the prospect is ready 
theory of price cutting, simply stated to buy long before you have com- 
ay ee re pleted a normal solicitation —The 
is to take a small profit on each pontiac Chieftain 
piece of merchandise sold and to . 
multiply that small profit man; WATERBURY DEALER 


times through increased volume and 
rapid turnover. It is a high pressure 
proposition, pure and simple 

Shop equipment does not fit into 
a picture of that kind. The deale: 
is the ultimate consumer or user of 
equipment and is not In a position 
to buy equipment in volume. The 


STARTS NEW FIRM 
FOR SERVICE WORK 


Waterbury, Conn., Aug. 9.—Water- 
bury Automobile Service, Inc., has 
been formed to take over the plant 


jobber cannot do a volume business and business of F. A. Emmons 
in shop equipment in the same sense |Super-Service, Inc., 398 West Main 
that he might do a volume business|St. The new concern will handle 
in resale merchandise. all Buick service for the Hotchkiss 


In other words, when once a/|Buick Company, Watertown Avenue, 
dealer has bought a piece of equip- |and general service work as well. 
}ment with which to do certain Roland S. Hotchkiss, treasurer of 
types of work he is not an imme-/|the Hotchkiss Buick Company, is 
diate prospect for more of the same |also treasurer of the new concern 


and will be in full charge of opera- 
tions at the West Main Street shop. 
The Buick dealership will devote all 


equipment. Unless the jobber takes 
his full profit on the sale he has no 
opportunity of making it up through 


repeat sales. The market for shop its attention to new and used car 
equipment lies in the present state | sales, with the service department 
of under equipment in existing | transferred to the downtown ad- 


shops and in the new shops which | dress, according to Mr. Hotchkiss. 


are opening, plus the replacement 

of large quantities of obsolete 

equipment now in use It is a tre- 200 ATTEND SESSION 

mendous market well worth culti- OF B.-0.-P. IN BAY STATE 

vating, but it does not lend itself 

to any price cutting methods that Springfield, Mass., Aug. 9.—Some 

are profitable eed ¥ i Se oe 

, To + ay who asks fos 200 automobile dealers and sales- 
a s > 10 ASK r 4 

alias dusinn ~ eons 10" © men attended a large sales meeting 

a ae chee Rae that ShOP | sponsored by the Buick-Olds-Pon- 

eqiupment citters Irom resale mer- | tiae sales companies in this terri- 

chandise. When he buys a piece tory at the Hotel Kimball 

of equipment he is buying service| The meeting here consisted of 

rather than merchandise. Shop |taiks by executives, motion pictures 


equipment represents a capital in- 
vestment—it becomes a permanent 
part of his business. It is not some- 
thing which he in turn can sell. 
Rather, it is something which pays 
for itself out of the profits it will 
enable him to earn. 

Instead of letting him bicker over 
price, make it easy for him to buy 


and a playlet illustrating new types 
of sales methods which are being 
developed to meet the needs of the 
day and of changing economic con- 
ditions. R. K. White, assistant gen- 
ral sales manager, and George R. 
Browder, sales promotion manager, 
headed the visiting group. 

Much of the discussion concerned 


that equipment on an_ equitable | jtcelf with the present-day psy- 
time payment plan. Show him that chology of salesmanship, in view of 
he is buying service rather than | the changed attitude of mind of the 
merchandise. |general public in view of changed 

Point out that better equipment | economic conditions, To produce 


will enable him to meet his price- 
cutting competitors by making it 
possible for him to do better work 


the play and show motion pictures 
at the meeting, a special carload of 
equipment, including a collapsible 


at lower cost. Modern shop equip- stage with scenery, drops and com- 
ment will allow him to offer lower plete lighting equipment, as well as 
prices without cutting his profits, | ¢y)] motion picture and sound ap- 
or if he does not have to lower 


) paratus was brought here. 
prices it ill increase his profits. . - 
This is what shop equipment will 


PENN STORAGE BATTERY 


Go in him: ' Erie, Pa., Aug. 9.—Control of the 
1. It will enable him to do more}, — Storage Battery Company 
|jobs in the same length of. time, |! = fi nen at am ve . —" 
thereby cutting the cost per job | Mame’ oe pre se yt : 
2. He will be able to do more |!” automobiles and radios, has been 


acquired by Tracy W. Swift, who 


work with the same number of men, | ©. eee oe 
was formerly a partner with Theo- 


AEE BE Bhs A Go 





OF SALESMANSHIP 


particular methods which in his ex- 
perience have proved effective, Cer- 


| The 


or the same amount of work with 
ore B. Bly > siness, 
fewer men—another way to cul do : 3.5 y = the bu Tanne. & 
costs 
3. Better work can be done, which | dealer to charge his customers less. 


And yet he will not be cutting prices. 
Good shop equipment has _ great 
merchandising value for that reason. 
|Cut prices on repair work do 
create customer confidence. 


means more satisfied customers. 

4. It opens the way to new fields 
of service work, which means more 
customers and greater volume. 

5. It will build parts sales by 
making him able to do difficult jobs 
requiring parts, which he otherwise | specially designed equipment makes 
would have to take somewhere else. | it possible for the dealer to do better 

Lowering his operating costs by work in less time they will give that 
increasing his efficiency enables the dealer their business. 


not | 
When | 
ithey can be shown, however, that | 


{this department 
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THE JULY WINNER OF $100 


Selection of a prize winner in the monthly contest which 
Automotive Daily News has been running for the benefit of 


its dealer readers was a hard job for July. 


A number of very 


interesting and constructive letters were received, and after 


lengthy discussion and ponde 
$100 award belongs to H, E. 
Freeman & Sons. Reo distributors in Miami, Florida. 


the 


dealer read- 


Mr. is worth 


earnest study of all our 
it 
used in keeping a dealer- 
black ink during a trying 
Incidentally it has been de- 
to discontinue this interesting 
until further notice 

The prize-winning letter follows: 

Having been closely associated 
with the automotive industry, in the 
capacity of accountant and credit 
manager, for one of the most com- 
plete garages in the Southern States 
for the past decade, I have, natur- 
ally, noted many drastic changes in 
business conditions to which we, of 
course, as Reo distributors, were 
obliged to adapt ourselves. 

This was especially necessary be- 
ginning with the late summer olf 
1926, when, in addition to the defla- 
tion of values and other after effects 
of the great Florida boom, coupled 
with two hurricanes within a period 
of five weeks. we were obliged to 
endure the general depression which 
was and has since been aflecting all 
sections of the country, and more 
especially this section, which relies 
to a great extent upon the tourist 
trade. 

More and more through this try- 
ing period we realized the necessity 
of affecting further improvements 
in the control of operations and a 
general reduction in the overhead 
of our various departments 

In addition having the fran- 
chise fer the distribution of Reo cars 
trucks and buses in this territory 
we operate the following depart- 
ments: Repairing, painting, trim- 
ming, body work, battery and also 
handle a complete line of tires and 
tubes 

Oul 


ings, 


Kopplow’'s lette1 


does the exact 


outlining as 


ers, 
methods 
ship in 
period 
| cided 
contest 


to 


of two build- 
approximately 
floor space 
three-story, 


plant consists 
containing 
50,000 square feet 
The main building, 
houses the show room, general office 
and parts and ries depart- 
ment on the ground floor. The two 
upper floors are utilized for dead 
storage and show room for used cars 
and trucks. The rear building, a 
two-story, houses the various other 
departments 

After making an exhaustive study 
of the situation confronting us, the 
first step taken was that of obtain- 
ing an appraisal for the revaluation 
of our property, this being 
mainly for the purpose of a reduc- 
tion in the amount of insurance 
carried, an naturally affected 
large saving in our annual pre- 
miums 

A complete insurance survey was 
made, and upon its completion we 
found that we had over-insured on 
some of our risks and that lower 
rates could be obtained on others, 


of 


access 


}and further, that by gradually con- 


verting our insurance policies from 
a one-year to a three-year basis, by 
a method of conversion which al- 
lowed a portion of the policies to 
expire each year, thereby avoiding 
the necessity of expending an ex- 
cessive amount for insurance at any 
one time, that a saving of approxi- 
mately’ $500 was made. 


The battery department was 


being operated on a straight salary 


basis, and, after careful study we 
emploved the services of one of our 
regular mechanics to take care of 
in addition to his 
regular repair and electrical work. 
The service foreman was placed on 
a partial-productive basis which has 
averaged approximately 60 per cent. 
balance of our mechanics 
work on a strictly productive basis. 


The porter work, washing cars, 
changing tires, etc., for which we 
had utilized the services of three 


men, was handled by two men and, 
in addition to their regular duties 
they were given the window cleaning 
work, which had previously been 


|let out on a contract to an outside 





firm. 
The sales department was 
organized and the salesmen given a 


re- | 





done | 


al 


ring we have decided that the 
Kopplow, credit manager for 


certain number of prospects to call 
and report on each day. In addi- 
tion to this we impressed upon them 
the importance of soliciting general 


repairs, auto painting, trimming, 
etc.. which has proven very effec- 
tive in increasing our volume of 
business. We also set a Maximum 
demonstration expense allowance 


for salesman This was cal- 
culated according to the number of 
and the size of the territory 
by them 
credits and 
carefully 
credit 


each 


calls 
covered 
The 
watched 
unwise 
ac 


collections were 
in order to keep 
and holding out- 
standing ‘ounts and notes to a 
minimum This naturally reduced 
item of interest as well as pre- 
vented heavy credit losses. 

It was brought to our attention 
that thousands of dealers were pass- 
ing out of the picture and that a 
ereat many of those still operating 


out 


were insolvent, but were not aware 
of it. One of the main causes ad- 
vanced for this was the over-ap- 


praising of the used cars in their 
eagernes to effect sales. Our pulicy 
in this respect has always been con- 
servative and was made especially so 
in order to hold our used car in- 
ventory down to a minimum. 

Regular meetings were held with 
the employees and suggestions re- 
ceived for the benefit of the or- 
ganization in general. This served 
in a great measure to create a bet- 
ter spirit araong them, which natur- 
ally meant teamwork. 

All of us who are associated with 


the automotive industry are well 
aware of the fact that we are con- 
tinually coufronted with  ever- 
changing problems and that w 
must continue to keep in daily 
touch witn the numberless probd- 
lems which arise so frequently. 

This period of depression, or re- 


adjustment period, has taught us to 


guard against inexperience incoin- 
petence, unwise credits, neglect of 
business and personal extravagance 
which seems to have headed the 
list for the 1easons of the majority 


of tailures, 


B-0-P LAUNCHES - 
BIG SERIES OF 36 
~ DEALER MEETINGS 


(Continued from Page 1) 


the dollar is mest attractive. These 
are the facts. From these it can be 
deduced that, if these millions of 
workers and owners of bank ac- 
counts resumed normal buying in 
this market, factories and _ mills 
throughout the country would he 
kept busy supplying the demand.” 

The B-O-P educational campaign 
is divided into two sections. John- 
son accompanied by W. R. Huber 
sales promotion manager, is carry- 
ing on with the following meetings: 
Indianapolis, August 9; Chicago, 
August 10; Milwaukee, August 11; 
Minneapolis, August 12; Omaha, 
August 15: Des Moines, August 16; 
St. Louis, August 17; Wichita, August 
19: Oklahoma City, August 22; 
Dallas, August 23; San Antonio, 
August 24: Houston, August 25, and 
Grand Rapids, August 30. 

The other Buick-Oldsmobile- 
Pontiac division is headed by R. K. 
White, also an assistant sales man- 
ager, and George R. Browder, Olds- 


mobile sales promotion manager. 
The itinerary from now on 1S: 
Springfield, Mass., August 9; New 


York, August 10; Newark, August 11; 
Philadelphia, August 12; Pittsburgh, 
August 15; Harrisburgh, Pa., August 
16: Washington, August 17; Rich- 
mond, August 18; Charlotte, August 
19: Jackson, August 22; Atlanta, 


August 23; Birmingham, August 24; 
New Orleans, August 25; Memphis, 
August 26. 


ee ETE 
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4 AUTOMOTIVE DAILY NEWS, WEDNESDAY, AUGUST 10, 1982 


Automotive Daily News 


“Of, By and For the Entire Automotive Industry” 


Published Every Day Except Sunday and Monday by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION 
350 Hudson St., New York, N. Y. 
O. J. Elder, President H. A. Tarantous, Vice- President Alexander Johnston, Secretary 
Entered as second-class oe Avgust 27, 1925, at the post office at 
New York, * + under the Act of March 3, 1879 
850 Hudson St., New Xork, N. ¥. Telephone CA nal 6-1000. 
MEMBER A. B. C. 


CIRCULATION DEPARTMENT 
Telephone TR afalgar 7-4500 


Bubscription Rates: One year, $12.00; two years, $20.00 for United States and Canada, 
also Mexico, Cuba and Panama 
pomen N. Other ier Countries, One Year, $15.00; two vears, 8. $26.C 00. Single copies 5 5 cents. 


TUESDAY, AUGUST 9, 1932 


ADVERTISING AND BUSINESS HEADQUARTERS 
A. Tarantous, Business Manager. 850 Hudson St., New York, N. ¥. 
. Slocum, Maneger, Detroit Bureau, 427 Fisher Building, Detroit, Mich., 
phone Trinity 2-3500. Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
Chicago, Lll.; phone Andover 2400 Metz B. Hayes, New England Manager 
Building, Boston, Mass. Blanchard, Nichols & Coleman, American Nationa) Bank 
Building, San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Build- 
ing, Seattle, Wash, 
Address ALL Advertising and business correspondence to 350 Hudson St., New York city 
EDITORIAL DEPARTMENT 
350 Hudson St., New York, N. ¥. Telephone CA nai 6-1000 
Alexander Johnston, Editor Willlam C. Callahan, News Editor. 

Statistical Department (registrations and specifications), P. J. Robas, statistician. 
Engineering Department, A. Benson Carleton, technica! editor. Merchandising Depart- 
ment, Charles S. Zack, editor. Art Department, John Bauerfeld, director. 

Detroit Bureau, Chris Sinpsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. 
Teiephone Trinity 2-3500. Contributing editor, John C. Wetmore. 


Service First 
- a recent issue of Automotive Daily News we published 
a letter from a dealer who has based his whole business 
success on SERVICE. 

Many dealers make the mistake of considering service 
as something subordinate to new car sales. All of us know 
of dealers who handle popular makes of cars and sel] their 
quota or more of new cars in their territory. But the idea 
has gotten abroad in their district that while the Blank Six 
is a swell car and all that, “after you have bought you had 
better find a good garage to take care of your service.”’ In 
other words, the dealer, realizing the popularity of the car 
he is handling, has allowed that feature of his business to 
blind him to the vital importance of service. 

In the letter to which we referred above the dealer who 
wrote it tells us how he sent a letter to 250 of his customers, 
who had bought cars from him and who looked to him for 
service. His letter stated the case diplomatically: “You have 
heard us boast on many occasions about our service, now 
we want to know just how you have found our service 
department when you have come in to have work done,” was 
the gist of the letter. 

Out of the 250 letters sent out, 225 replies were received 
all commenting favorably except one, which is a very high 
percentage as any one who knows about returns on inquiries 
of this sort will allow. 

Then this far-sighted dealer used the replies compli- 
menting him on his service department in an advertising 
campaign. “You know that the Blank Six is a good car. You 
know that even the best car has to have service to keep it 
at maximum efficiency. Read what our customers say about 
our service. Wouldn’t it be well to buy a car where such 
superb service is available?” That was the general effect 
of this advertising campaign. We cannot imagine any effort 
that would bring more permanent results in lasting patron- 
age than this method of selling service. 

We believe that a very large percentage of the dealers 
in the country have not even now realized to the full the 
pulling power of an efficient service department, properly 
exploited. No better advice could be given any dealer than 
to put his service department on a basis of maximum effi- 
ciency and then go out and tell the community about it in 
every possible way. Our dealer friend mentioned above uses 
not only newspaper space, but bill boards, signs, letters and 
personal calls, all aimed at letting the community know that 
his service is on the best possible plane and ready to keep 
its cars moving at the lowest possible cost consistent with 
first class workmanship. 
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When Congress adjourned, the country breathed its 
customary sigh of relief. The feeling begins to gain head- 
way that bad as is the record of the recent body, it might 
have been worse. It is hard to see how, but we are always 
entitled to whatever solace we can gain from imagining 
something worse than actually happened. At any rate, we 
know that this Congress has left us saddled with higher tax- 
ation than any previous body ever dared to leave behind it. 

It is interesting to note that during the recent session 
of Congress 13,000 bills were presented in the House of 
Representatives. In the Senate, the total was somewhat 
over 5,000 bills. Out of the lot more than 500 bills were 
enacted into laws. One gentleman, a Mr. Crail, representa- 
tive from California, presented no fewer than 535 bills, 
without outside help. 

The bland and childlike faith of this youthful country 
in laws is something to make the angels weep. Laws are 

valuable or helpful only when public opinion is behind them, 
which is to say only when the great majority of people want 
to obey them. Great Britain, an older country than our own, 
which has learned many things in its centuries of existence, 
makes it a foundation stone of its colonial government, never 
to pass a law that cannot be enforced. It has passed laws 
that native populations did not like, laws ending cruelty in 
various forms, but even here it has done so only when 
persuasion or force could actually make the law effective. 
That is something we might ponder to our advantage. 


Little | 


















FINANCIAL NEWS 


CHICAGO PNEUMATIC TOOL 

Chicago, Aug. 9—Chicago Pneu- 
matic Tool Company and subsidi- 
aries for six months ended June 30 
report net loss after depreciation, 
interest, amortization and other 
charges, contrasted with net profit 
of $10,179, equal to 5 cents a share 
on 187,600 $3.50 preference shares in 
first half of 1931. Quarter ended 
June 30 net loss after above deduc- 
tions $196,094, against $98,741 loss in 
preceding quarter and net profit of 
$8,737, or 4 cents a preference share, 
for second quarter last year. 


HERCULES MOTORS 

New York, Aug. 9. — Hercules 
Motors Corporation for six months 
ended June 30 report net loss after 
depreciation, Federal taxes and 
other charges of $52,712, contrastec 
with net profit of $233,372, equal to 
74 cents a share on 312,500 no par 
shares, in first half of 1931. Quar- 
ter ended June 30 net loss after 
above charges $4,145, against $48,- 
567 loss in preceding quarter and 
net profit of $112,191, or 36 cents 
a share, in second quarter of last 
year. 





‘ 


BARNSDALL CORPORATION 


New York, Aug. 9.—Barnsdall Cor- 
poration and subsidiaries for six 
months ended June 30 report net 
loss after interest, taxes, deprecia- 
tion, intangible development costs, 
minority interests and other charges, 
$359,941, compared with $1,815,498 
loss in first half of 1931. Quarter 
ended June net profit after above 
deductions, $30,183, contrasted with 
net loss of $390,125 in preceding 
quarter and $1,817,156 loss for sec- 
ond quarter last year. 


HOLLY OIL 





New York, Aug. 9. — Holly Oil 


Company for year ended June 30 re- 
port net loss after depreciation, de- 
pletion and other charges, $11,008, 
against $38,493 loss in preceding 
fiscal year. Current assets as of 
June 30, 1932, were $226,867 and cur- 
rent liabilities $1,846, against $201,- 
763 and $5,880, respectively, on June 
30, 1931. 


MENGEL 

New York, Aug. 9.—Mengel shows 
for quarter ended June 30 net loss 
of $183,711, after interest, deprecia- 
tion and miscellaneous profit and 
loss items, comparing with net loss 
of $183,159 in the preceding quarter 
and net profit of $19,822, equal to 59 
cents a share on 33,603 shares of 7 
per cent. preferred stock, in June 
quarter of the previous year. For 
six months ended June 30 net loss 
was $366,870 after charges and profit 
and loss items, against net profit of 


| COMING EVENTS | 


a 
AUGUST 
928-26—Denver, Col. American Chemica! 
Society Convention. 
30-Sept. 1—Cleveland. S.A. E. Aircraft 
meeting. 
SEPTEMBER 


12-13—Oleveland. Machine Shop Practice 
Meeting, A. S. M. E. 

15-17—Atlantic City, N. J. American Trade 
Association Executives Annual Meet- 


ing. 
19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention 
22-23—Chicago. Nationa] Association Motor 
Bus Operators. 
22-23—Chicago. American Electric Railway 
Association Meeting. 
30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgical Engineers 
Petroleum Division. 
OCTOBER 
3—Buffalo, N. ¥. Society of Automo- 
tive Engineers Production Meeting 
3- 7—Buffalo, N. ¥. National Metal Con- 
gress. Sponsored by American So- 
ciety for Stee] Treating, with co-op- 
eration of American Society o! 
Mechanical Engineers, Institute oj 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association 
8- j—Washington, D. C. Nationa! Safety 
Council Meeting. 
3- 7—Buffalo. N, ¥. National Metal Ex- 
position, 174th Regiment Armory 
W. H. Eisenman, 7016 Euclid Ave. 
Cleveland, director 
d- o—Freee Transportation Meeting 
10-14—Atlantic City, N. J. 
Association. 
11-19—Glasgow, Scotland. 
13-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. Nationa! Hard- 
ware Association, Accessories Branch 
NOVEMBER 


14-16—Atlanta, Ga. Nationa) Tire Dealers 
Association. 
18-Dec. 4—Paris. Aeronautica] Show. 
DECEMBER 
2- 3—Detroit. National Standard Parts 
Association Convention. 
5- 9—New York, Annual Meeting A. S 


American Gas 
Motor Show 


M. B. 

5-10—New York. Power and Mechanica: 
Engineering Exposition. 

.5-10—Detroit. Third Annua)] Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 





|plane and Motor Company, Inc., six 





| indicates a more lenient credit atti- 











$5,396, equal to 16 cents a share on 
the preferred, in the first six months 
of 1931. 


CARNEGIE STEEL 
Youngstown, O., Aug. 9—The Ohio 
works of the Carnegie Steel Com- 
pany here, idle for three weeks, re- 


sumed operations today, calling 
thousands of workers back to part- 
time jobs. By rotating work virtu- 
ally all employees of the company 
are given one to three days a week. 


SCRAP INDUSTRY CAN 
EMPLOY 75,000 PEOPLE 
WITH BETTER CREDIT 


(Continued from Page 1) 


with adequate financing, could be 
converted into cash and that the 
railroads would have the further ad- 
vantage of transporting the scrap. 

“For every ton of scrap iron that 
is wasted or lost,” said the state- 
ment, “approximately five tons of 
iron ore, coal and other natural re- 
|sources must ultimately be used in 
the manufacture of a ton of steel. 
Because the iron ore reserves of the 
country are not unlimited, a situa- 
tion which prevents the building up 
of a backlog of raw materials for our 
basic industry and the conservation 
of natural resources cannot be per- 
mitted to continue without some 
concern on the part of our economic 
statesmen. - 


CURTISS AEROPLANE 
New York, Aug. 9.—Curtiss Aero- 


months ended June 30: Net loss 
after depreciation, interest and 
taxes, $12,635, contrasted with net 
profit’ of $33,545 in first six months 
of 1931. Quarter ended June 30: 
Net loss after above’ charges, 
$109,335, contrasted with net profit 
of $96,700 in preceding quarter and 
$80,000 in second quarter last year. 


CURTISS- WRIGHT 

New York, Aug. 9.—Curtiss- Wright 
Corporation and _ subsidiaries, six 
months ended June 30: Net prods | 
after depreciation, interest and 
taxes, $32,358, equal to 3 cents a 
share on 1,141,214 $1 par Class A 
shares, contrasted with net loss of 
$1,463,154 for first half of 1931. 
Quarter ended June 30: Net loss 
after above deductions, $269,655, 
against net profit of $302,013, equal 
to 26 cents a Class A share in pre- 





GENERAL MOTORS 
CLOSES ITS CANADIAN 
PLANT FOR INVENTORY 


(Continued from Page 1) 


pose at this time last year. By clos- 
ing the now company expects lo 
avoid any interruption in the pro- 
ceding quarter and $375,030 loss in duction schedule this coming fall 
second quarter last: year. and winter. The plant will reopen 





—— about September 15, according to Mr. 
" gro cars ——. one 

icient to carry over the y 

SEES BUSINESS UPTURN sume production early in the fall 
ALREADY UNDER WAY ti.icm trough the fall and winter 
a that the plant would be idle for 

longer than a few weeks, Mr. Brown 


Brown. 

FRAZER OF CHRYSLER | sux 
as the management desires to re- 
There is no foundation for the rumor 
stated. 


(Continued from Page 1) 


the mental attitude has undergone 
a considerable change. There is 
more optimism than I have seen in 
almost two years. Men who have 
suffered financial reverses since 
1929 reflect the changed attitude 
with their statements that suffi- 
cient confidence has been restored 
so that after having held off buy- 
ing for a long while they now are 
going to indulge themselves. 

“I believe that the wave of con- 
servatism which has restrained peo- 
ple from spending even what they 
could afford has broken. There is 
a very apparent relaxation from 
that tension of non-buying that has 
prevailed generally throughout the 
country. 

“Among the brightest harbingers 
of trade and one that everyone in 
business will welcome is the fore- 
cast of bumper crops in all lines of 
agriculture. Here in Michigan, for 
instance, where we have one of the 
largest fruit belts in the world, they 
have had one of the biggest cherry 
crops on record and the peach crop 
is said to be the largest in fifteen 
years. Of course, the significance 
of the improvement in all lines of 
agriculture is that without doubt 
these bumper crops have been raised 
at the lowest cost of any crops dur- 
ing the last thirty years. 

“Our dealers all over the United 
States,” Mr. Frazer concluded, “re- 
flect an optimism they have not 
shown in many months. All of our 
factory contacts reveal that, al- 
though the principal interest still 
is in the cars in the lowest price 
field, that interest is beginning to 
work its way up into the higher 
price brackets, and I believe that 
by fall there will be a marked im- 
provement in the sale of automo- 
biles in every price class.” 


CLEVELAND REPORTS 
INCREASED CALLS FOR 
SKILLED WORKERS 


ALBERT ¢. BERGMANN 
DIES SUDDENLY INN. Y. 


New York, Aug. 9.—Albert Charles 
Bergmann, president of Bumpers, 
Inc., died on Saturday, August 6, 


at 6.30 p. m., following an operation 
from which he never regained con- 
sciousness. Funeral services will be 
held at Campbell Funeral Church 
at Broadway and 66th Street on 
Wednesday, August 10, at 1 p. m. 

Mr. Bergmann had been associat- 
ed with the automotive service busi- 
ness for the past thirty years. He 
was one of the founders of the So- 
ciety of Automotive Engineers, to 
which he has belonged since 1907. 
In 1915 Mr. Bergmann joined the 
Standard Parts Company, of which 
Christian Girl was president. In 
1922 he organized the C. G. Spring 
Company with Mr. 
Girl. The present company, Bump- 
ers, Inc., was formed in 1928. 

Mr. Bergmann is survived by his 
wife, the former Jeanne E. Rivers; 
his daughter, Florence Jean, 21, and 
his son, Thomas Fay, 16. Mr. Berg- 
mann was 44 years old. 


and Bumper 


UPHOLSTERY CLEANER 


The Perfo Products Company is 
putting out a new dry-cleaning 
agent known as Perfo, which is rec- 
ommended for removing grease, oil, 
tar, paint and similar stains from 
upholstery. It is claimed that Perfo 
is harmless to the most delicate 
fabrics. It may also be used for 
cleaning glass, mirrors, etc., and is 
even recommended for use on dirty 
spark plugs plugs. 
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Advertising 
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found that most of the opportuni- 
ties available have been with small 


manufacturing organizations, which 
PROMINENT Middle States truck manu- 
. facturer with an excellent reputation 
tude to the small business firms. for up-to-date design with competitive 


” als j prices offers an exceptional opportunity 

th 7 would also call attention to for a sales director who has pep and abil- 
e strengthening of commodity and | ity, and who would be given an oppor- 

security prices, which has been in tunity to pesseve mate, Shan qcieety 
; ia s salary, providing he is able to take some 

evidence for several weeks. If all of part financially. Address Automotive Daily 

thse signs are well founded it is | News, Box 302, 350 Hudson Street, New 

reasonable to believe that consider- | ¥°™* City. 

able improvement in the general 

industrial situation may be appar- 


SALESMAN covering automobile industry 
would like additional lines to handle on 
ent in September or October.” 


commission basis. Write Box 617, Auto- 
motive Daily News, Detroit office. 











By HENRY E. WARREN 


President, Warren Telechron Co., 
Ashland, Mass. 


“*Paper preser:ted at International Elec- 
trical Congress, Paris. 


The practical utilization of com- 
mercial alternating current for the 
purpose of time keeping dates back 
to 1916. Prior to that time no| 
methods or devices had been de- 
veloped sufficiently to bring about 
practical continued performance of 
this nature. That year there was 
first put into use, in the region 
around Boston in the United States, 
a method of regulating the average 
frequency of the alternating current 
supplied by the Edison Electric 
Illuminating Company. This en- 
abled the alternating current to be 
used satisfactorily for time-keeping 
purposes by means of clocks which 
were directly driven by small self- 
starting synchronous motors. 

The means for regulating he fre- 
quency of the aJternating current 
with sufficient precision consisted | 
in the use, at the main power station 






ALTERNATING CURRENT TIME 
SERVICE AND SYNCHRONOUS 
MOTOR CLOCKS" 


| will be 
| dial by 
| hands. 

| The angle between the black and 
| gilt hands of this master will show 
| directly to “the operator, whenever 
he observes it, the amount of the} 
error in the system time, if any er-| 
ror exists. The term “system time” 
is used for convenience to distin- | 
|guish the alternating current time 
from the pendulum or true time. 

In actual service it has been 
found very easy to manipulate the 
turbine governors at occasional ‘in- 
tervals so as to keep the two hands 
of the master clock very close to- 
gether and thus make the system 
time correspond closely with the 
true time. The master clo s them- 
selves have Graham dead beat es- 
capements, pendulum rods of Invar 
and electrically wound movements 
so that time is measured by the 
black hand with sufficient accuracy 
for this purpose. 

A comparison between the average 
frequency of the alternating current 
delivered by the Boston Edison 


the 
two 


directly indicated on 
an angle between the 








of the Edison Electric Illuminating 
Company, of a so-called “Warren” | 
master clock as a guide for the ad- 
justment from time to time of the 
turbine governors. 

This master clock consisted of two 
separate movements, one of which 
controlled the rotation of a black 
hand on the large dial, by means of | 
a pendulum beating seconds. The 
other, actuated by a small self- 
starting synchronous motor con- 
trolled the rate of a gilt hand 
mounted concentrically with the 
black hand on the same dial. These 
two hands, in standard master 
clocks of this kind, are driven 
through gear trains, from their re- 
spective timing devices. Thus they 
show, in the case of the black 
hand, true time measured at the 
rate of five minutes for a complete 
revolution on the dial and in the 
case of the gilt hand, time mea- 
sured by system alternations at the 
same rate. Consequently when both 
of these hands are started together 
they will remain together if the av- 


|established and proven successful, 


|gether with a modified form known 


|Company before and after this first 


installed, 
the first master clock 


master clock was 
After was 
the use of these master clocks, to- 


as type “B” master clock, spread 
quite rapidly throughout the United 
States. | 

Before the first master clock was 
constructed a very compact and re- 
liable form of self-starting syn- 
chronous motor was developed. In 
this small synchronous motor there 
is a stationary field structure ex- 
cited by a single coil. There are 
two poles encircling a thin brass 
cylinder within which one or more 
very light rotors made of perman- 
ent magnet steel, revolve. Each of 
the field magnet poles is split and 
copper shading coils are used in a 
conventional manner to cause rota- 
tion of the field flux. 

The shaft upon which the rotors 
are mounted drives, through a very 
compact gear train, an externa! ter- 
minal shaft which normally re- 
volves once per minute. The entire 








erage frequency of the alternating 
current is exactly correct and any 
deviation in this average frequency 





gear train with bearings, etc., is 
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| filter 


ee 


OIL CUP FILTERS 


The Howard B. Morrow Company 


!Arvin Heater Prices Reduced 


is placing on the market an oil cup | 


filter that it is stated, can be ap- 


plied to practically any commercial | 


oil cup. 


The device is designed to | 


prevent dirt, sediment or any other | 


sort of foreign matter working its 
way into the bearing through the 


jcup. The manufacturer claimes that 
| the use of the filter does not in any 
| way interfere with the operation or 


function of the oil cup, but simply 
assures the delivery of clean oil to 
the bearings. 

The device takes the form of a 
cone made of impregnated felt. The 
oil in the cup passes in an upward 
direction to the inside of the cone. 
From the inside of the cone the lu- 
bricant passes through a central 


tube to the bearing to be oiled. The 


membrane is in 
verted position, so that it is pro- 
tected from all direct pollution by 
the coarser and heavier settlings 
from the oil. 


These are separated | 


a semi-in- | 


by gravity and deposited at points | 


away from the surface of the filter. 
The roof of the filter element is pro- 
vided with a shallow catch basin 


that also holds coarse settlings of | 


foreign matter, 
in the oil comes to rest in the bot- 
tom of the cup out of contact with 
the filter surface. 


CURVING CONVEYOR CHAIN 


The Chain Belt Company has de- 
veloped a conveyor chain that may | 


be used in plants that were not de- | 


signed for such methods of handling 


work. It frequently happens that 
production engineers, in trying to 
adapt such a plant to a production 
chain system, find that the physical 
layout of the space is such that a 
straight chain cannot be used. This 
chain belt conveyor unit has been 
developed to meet this situation. It 
has been given the trade name Rex 
No, 137. 

This conveyor has a _ universal- 
joint feature to give it a high degree 
of flexibility, making it possible for 
the unit to work smoothly and posi- 
tively around curves. The bushing 
fits into the link of the chain ver- 
tically rather than horizontally, and 
the pin and bushing can turn with- 
in the link. This revolving action, 
with ample side-bar clearance, per- 
mits the chain to flex around cor- 
ners. The chain can also be used 
as a straight-run unit either hori- 
zontally or somewhat inclined. 


while the finer dirt | 















Drastic price reductions have been , $22. 50. All Arvin hot water heaters 
| announced on all numbers in the | fit the new Ford models B-4 and 
| V-8. 


Arvin line of hot water heaters for | 


this fall and winter by the Noblitt- 
Sparks Industries, Inc. Under the 
new Arvin price schedule the hot 
water heaters will list at approxi- 
mately half the former’ prices. In 
one instance the reduction is actu- 
ally more than 50 per cent. 

As an example of what this price 
reduction means, the manufacturers 
call attention to the No. 65-B Arvin | 
Universal model, which fits all cars.) 
Last year this heater sold in volumé 
at a list price of $21. This year the 
dealer can sell the same heater at 
$9.95 list. 

The No. 70-B Arvin, which sold at | 
$26 last year, now lists at $13.95. | 
This number fits and heats all cars | 
except Model A Fords. The same 
approximate reductions prevail on 
the larger, higher-priced Arvin 
heaters. The No. 80-B De Luxe 
model will list at $19.95 instead of 
last year’s price of $32.50. The No. 
90-B rear floor model, which listed 
at $37.50 last year, drops in price to 








All of the new Arvin models have 
the chromium plated circular de- 
flector front which directs the heat 
|wherever desired. The mounting is 
| rigid, with heavy channeled steel 
brackets supporting the heater at 
four corners. Installation is simple, 
only two holes in the dash being 
necessary. Hose attaches on engine 
side of the dash. 

Cores are of copper 
guage solid brass for headers and 
tanks. The motor operates on 2 
amps and is fully guaranteed. Each 
heater is equipped with a two-speed 
switch and dash plate. 


with heavy 


DEALER INCORPORATES 
Stamford, Conn., Aug. 9.—Incor- 
poration papers have been filed here 
for William Greaney, Inc., to deal 


in automobiles and automotive sup- 
plies. Authorized capital is $50,000. 
Incorporators are William Greaney, 
Stamford; Elizabeth Singerwald 
and Harriet F. Martin, Norwalk. 


Cumulative New Commercial Car Registration Statistics, July, 1932 
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Arkansas, Delaware, Kansas, Maryland, Michigan, North Dakota, Utah and West Virginia 
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Overland 
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Willys- 
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On the Other Hand 


200 
Duluth, Minn., Aug, 9.— 
men have 


day and night shifts at the Duluth 
steel plant of the American 
and Steel Compan) vecording 


an announcement 


CALLS FOR ROAD 
Trenton, N. J., Aug. 9 


today to be 
for three “emergency 
projects” to be financed 


opened on 


the emergency 
cently by Congress 

The operations are to be 
soven-tenth miles of 
Route 2 in Bergen County 
nect with the 
by New York; 
miles on Route 


Cc yjlumbia, Warren County 


made in 


three 
paving 


WORKERS RECALLED 
About 
been put back to work on 


BIDS 
The 
Highway Commission called for bids 
August 
construction 


200 


Wire 
to 
Duluth 


State 


29 


in part 
through funds made available under 


relief act passed re- 


and 


on 
to con- 


Suffern by-pass built 
two and eight-tenth 
8 from Delaware 
and fc 


to 


ur 





and six-tenth miles of Route 40 from 


near Camden, to 
County. 


Kings Highway, 
Marlton, Burlington 
GIVES WORK TO 2,000 
Ohio, Aug. 9.—Aftei 
shut-down for three 
Ohio works of the Car- 


Youngstown, 
a coinpiete 
weeks, the 
Steel Company resumed in 
today, giving employment to 
than 2,000 workers. Two ol 
blast furnaces were put in 
while six open hearth 
furnaces were being warmed up 

The Republic Steel Corporation 
announced that five additional sheet 
mills will be placed in operation 
Wednesday, giving the company 
seven active units here 


negie 
part 

more 
the six 
operation 


1500 BACK AT CLEVELAND 


Cleveiand, Aug. 9.—At least 1,500 
men will get work during the next 
week and about 800 


more will be 


placed on a full time schedule. 
Industrial Rayon Corporation will | 
call back over 500 men by August | 
15. White Motor Company started 
| work today on a $1,000,000 order for 
trucks from the government. Eight 


The | ton Mill marched back to their posts | 


after a wage settlement was effect- 
ed Friday between mill owners and 


; the workers, 


hundred men will be employed for | 


months in street railway track 
beginning in two weeks 


three 
laying, 
CLOTHING FACTORIES REOPEN 

Vineland, N. J., Aug —Three of 
shops resumed 
the 
expected to re- 


clothing 
and 


Vineland's 


work today remaining 


eleven factories are 
open this week, following 
ments with New York manufactur- 
ers not to slash wages 


HOSIERY MILLS RESUME 

High Point, N. C., Aug. 9—High 
Point’s industrial areas hummed in 
unison for the first time in nearly 
a month today as the last of 6,000 
textile and hosiery strikers went 
back to work. About 1,200 workers 
at the Adams-Millis Full Fashioned 
Hosiery Mill and the Highland Cot- 


agree- | 


jing on a 


600 RETURN AT MOBILE 
Mobile, Ala., Aug. 9.—Reopening 
of the Gulf, Mobile & Northern 
Railroad shops today gave employ- 


ment to 400 men on a four-day 
basis for an indefinite period, The 
Navco hardwood mill also resumed 
operations, employing 200 men. 


HAT MAKERS WORK FULL TIME 
Aug. 9.—Officials 
Corporation of America 
the 
full-time 
1,200 employees and 


Norwalk, Conn., 
of the Hat 


said today company was operat- 


schedule with 
that capacity 


production may be reached within 
a short time. Orders are on hand 
to keep the working force busy un- 
til October 1. Rough Hat Company 
officials, a smaller concern, is 
working six days a week on © capac- 
ity schedule 


Cumulative New Passenger Car Registration Statistics, 
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AUBURN GROUP _ 


Returns for Today: 
11 states and the District of Columbia. 








| 
: | 
2 s 
< S| 
Delaware | ] 
Hilinois — } 201 
Kansas | je 15 Rd 
Maryland — ace — aa 
Michigan _ ie 7 | a 
Minnesota _ | na Se 
N. Dakota ns 
South Cc arolina i eg - 
Utah Se 
W. Virginia = =| ltlti(i‘TttCt~™” 
Wisconsin il | — -. 
Dist. of Col. é 
Line Total 428 
Group Total | 
Delaware, 1931 | ] 
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Minnesota, 1931 | 49 
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Wisconsin, 1931 | 8 
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FRANKLIN ANNOUNCES 
DOUBLE HIGH REAR 
AXLE AS OPTIONAL 


(Continued from Page 1) 


to the smoothness obtained, use of 
“double-high’ to reduce engine 


speed on the straightaway is an in- 
} fluence on gasoline economy, as it 
reduces by one-third the number of 
cylinder-fulls of charge for a given 
distance, In the same way it pro- 
portionately slows up the speed of 
pistons crankshaft and 
other moving parts so that loads are 
lightened, wear reduced and longer 
life insured 

The new Franklin 
the “double-high” axle are now be- 
ing placed on sale at slight extra 
cost above models with regular axle 
ratio, which is retained for those 
operating conditions for which it is 
‘pe uliarly adapted 


vaives 


Twelves with 


J uly, 1932 


Kansas, Maryland, Michigan, Utah, West Virginia and District of Cobalt 
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NON-AFFILIATED MANUFACTURERS 
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Tilinois | 77 43 120] 19120, 11352] «165 15) sO] (ase (iC 50 2; :108)——i‘i‘iC(“‘tié‘é 20 | 7,154 
Kansas pn a ty dD COC“ TCT Cd 12) 3 it ©3| 1,313 
Maryiand | 20 HY HY a 6 a “oo 1,498 
Michigan | 165 (88 SSSCiSTCKS:C‘i'C*;‘'S Tée|- 7 #¥FT #@a@y wm 6hTlmlhlUOUU Uhh I 35. 25, tst—=«éi 6,968 
Minnesota | 0s 28] 1 42; «33 75 | 40 3 48 | | 1 20 17 3 24 16 10 4| 2001 
N. Dakota =o] 8), CC~“‘~;™SC*SSY 6 6{ (16) 2 18 | | ar os | __—s4S5 
South Carolina | | 3 8| a. 7 1 1| 2 5 Se 1 | 640 
Utah Se ee oe ee 6 i a ee a 
W. Virginian =| 1, Cc t“(iti YS “a Tf -UmlUlUDCOCUDCCSC SC Seas a a 5 eo qf 900 
Wisconsin | 4015 si 1 43 as | 64 ~—«»i5 se Ln 1 41 7 wf 3 2,312 
Dist. of Col. 16 6 22 1 21 25 47 3 1 4 1 13 12 26 16 3 1,308 
Line Total | 77 1 3 273 51 
Group Total | 518 | 695 | 449 | | 
Delaware, 1931 | 8B 13 | 9 9 1 1 8 | 10 5 10} 472 
Illinois, 1931 | 21383 306 | 240] 838i; 85 |S, YC 13 160 «157 21 «379 18020) 137] 13874 
Kansas, 1931 | 75 45 120 | 1 68 69] #7 ° 8 1 | 2 34 11 7 55 3s], 5B 
Maryland, 1931 | 5 & of ss | @o «8 6s 6 a), Ff FF BS BF 62 22 105] 2,674 
Michigan, 1931 | 251,110 861] 1 89 ~ 101f 100 ~—»«*2120 1] 9 =e CSB] S8]_—s1:2|_~—S 89 42; 54] 9.161 
Minnesota, 1931 | 78 «49 127, 13 110 ~, __ 162 nail oe ~ 4179| 12 3 AT 54 6 96 46) —«14| 26] 4,992 
N. Dakota, 1931 | 7 3 ‘10| a 1 ae i; 7 =e 6 ee soe 3 1 12; 5, sCiB 
So. Carolina, 1931 _ s. ff 9 ee SN en on, ol . 8 10 12) 8 1 lf 1657 
Utah, 1931 | “ 17 26 | " Cae 8{ il lf. 6 1 iy ti‘ 2 Ce | 2.4] séSG 
W. Virginia, 1931 | SS Pe eee waa bias ae oe Ue. Ue. 18 7 so we 6 ls 
Wisconsin, 1931 | 122, 511738 TC 132 ——«dBY] = me ~ wel, a ae 27,——“‘«‘C“;*“‘C 41 12,25] _ 3,206 
Dist. of Col., 1931 a 6hUhUmdelm,lCUst—C as 3 SCG 57 41 1 9 2,313 
Line Total,1931 | 934 445 66 . 928 2| ‘ 5: 334 47,320 
Group Total, ’31 | | | 1379 | | | | 994 | | 1073 ! - eee ey ee 


*Not in pr oduction. 
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ALTERNATING CURRENT TIME 
SERVICE AND SYNCHRONOUS 
MOTOR CLOCKS" 


(Continued from Page 5) 


enclosed in a brass case which is{ toothed rotor can very readily pull 
air tight, except for the terminal | into proper phase relation with the 
shaft bearing. and this case con- | field flux without being compelled 
: ; | to rapidly change the spced of the 
tains about two cubic centimeters | peavier fiy-wheel. 
of light mineral oil. Thus the re- After once looking into synchron- 
volving parts are copiously lubri- | ism with the field the average speed | 
cated so as to move almost noise- | of the coupled fly-wheel will very 


quickly each the same value. If the 
flv-wheel were rigidly coupled to 
the rotor, periodic speed fluctua- 
tions would be set up when the 
rotor attempted to lock into syn- 
chronism with the field and these 
speed fluctuations would generally 
prevent the orderly adjustment of 
the rotor speed to its synchronous 
value. The frictional coupling of 
the rotor tends to absorb energy 
from small periodic speed fiuctua 


lessly and with little friction 
Motors of this type require about 
two watts of electrical energy and 
deliver at the terminal shaft a syn- 
chronous torque of from 10 to 50 
centimeter grams The space oc- 
cupied by the motor is 6.4 centime- 
ters high, 5.9 centimeters wide and 
6 centimeters deep. The complete 
motor weighs approximately 300 
grams. The useful life of these mo- 
tors in driving clocks is dependent 


upon the lubricating oil. According | tions and thus serves as a damper 
to present indications, it may|Wwhich not only aids the roter in 
amount to ten years or more. All| looking into synchronism with its 
the moving parts are confined in aj field, but also tends to smooth out 


single unit of comparatively low the effect of sudden load or voltage 
cost, which can easily be replaced | fluctuations which might otherwise 
in the field structure. The latter, throw the rotor out of step afier it 


was once locked in 

Other forms of manually started 
synchronous motors especially 
adapted for use in driving clocks, 
avoid the necessity of loosely coupled 
flywheels in other ways 

The main problem which has been 
solved in all these motors has been 
to permit the revolving rotor to lock 
into synchronism with the alternat- 
ing field in which it is located by 
very rapid adjustm nt of its phase 
relationship to the field without set- 
ting up troublesome periodic speed 
fluctuations 

Only a few types of self-starting 
synchronous motors suitable for use 


of course, has indefinite life 

It should be noted that the useful 
output of these motors is very many 
times greater than the power of or- 
dinary spring clock movements. | 
Such motors are capable of driving 
clocks with large dials exceeding two 
meters in diameter. 

For tower clocks with dials ex- 
ceeding four meters in diameter 
larger self-starting synchronous mo- 
tors are available. 

In addition to clocks, there are 
many other kinds of time-keeping 
devices which can be driven advan- 
tageously by small synchronous mo- 
tors wherever regulated alternating | 


current is available. Among these in driving clocks have been devel- 
devices are time recorders, electric oped. Some wf these utilize the 
time switches, process timers, chro-| principle of ordinary alternating 


nographs, race-track timers, con- | 
trollers of various kinds, all varieties 
of graphic instruments, maximum 
demand meters, etc. As compared 
with ordinary spring-driven clock 
movements when used for this pur-|} 
pose, the synchronous motors have 
the following advantages: 

1. They are much more compact. 

2. They can deliver from fifty to 


current motors by providing a rotor 
which has a squirrel-cage winding 
located in a revolving field, for a 
starting element. 
vided synchronous reaction torque, 
either by polar projections on the 
same rotor or by a separate polar 
element mounted on the same shalt. 
Motors of this kind generally have 
numerous rotor poles and toothed 


several hundred times as much pow-_| field structures so as to revolve at 
er with far greater time-keeping ac- | comparatively slow speeds. 
curacy. Other self-starting synchronous 
3. They never require winding. motors use rotors which, being made 
4. They are much less likely to of permanent magnet steel, develop 
get out of order. residual magnetic poles in a revoly- 
Because of these advantages many) ing field. The reaction between 
of the principal instrument r.aynu-/| these residual magnetic poles and 
facturers of the United States are! the field flux can be used as was 
making use of these synchronous | done in the original type of motor 


motors in their appliances. to start the rotor from rest and 
While individual clocks do not rep- bring it up to synchronous speed 

resent a large source of revenue to very quickly, 

the power companies, since they The rotor speed in these various 

each consume only about twenty, types of synchonous motors depends 

kilowatt hours of energy per year, 4S before stated upon the numbe1 


of rotor poles and the frequency of 
the alternating current. In _ the 
United States where the most com- 
mon frequency is 60 cycles the rotor 


the aggregate electricity used in all 
these clocks is a very considerable 
item, which probably brings a reve- 
nue to the power companies exceed- 


ing four or five million dollars a! Speed in the rotor, is 3,600 RPM. 

year. while some of the manually started 
In addition to the self-starting| motors have a speed as low as 200 

synchorous motors of the Tele-| RPM. or less. 

chron type there are now being Experience has shown that rotor 

manufactured and sold great num-| SPeed alone does not determine the 


life of one of these synchonous 


bers of other forms of synchronous 


timing motors which must be) motors. The amount of the bearing 
started manually. | pressure caused by the weight and 
: : 

Several varieties of these manual- | Magnetic force acting upon thc 
ly started motors have interne ly | rotor, and the effectiveness of the 
toothed bi-polar field structures | lubricant are all equally important 
and toothed soft iron rotors. In | It may well happen that the slow- 
order to facilitate starting, and to! eSt moving rotors have the short- 
permit steadiness while in opera- | eSt life and the fastest ones the 
tion. a frictionally or spring-coupled | !onsest life. 
fly-wheel is located on the rote ae 

: Pek. Sane ane (To be continued) 
shaft in such a manner as to permit ze : - 
the comparatively light rotor to 
shift its phase relationship slightly INDIANA GAS TAX 
without greatly changing the mo- Indianapolis, Ind., Aug. 9.—Gaso- | 
mentary spee > sely led 

ar’ peed of the loosely coupled line sales and tax collections con- 
tlv-wheel. Therefore when the 
rotor and fly-wheel are spun py Uimued to show a falling off from 
hand above synchronous speed, | Lhe same month of last year, when 


which corresponds in r. p,m. to the July's total reached $1.783.369.83, a 


ber Bie a sro + + — 7 . iM 2 
number of alterations pe: ininute | decrease of $20,266.12 from collec- 
divided by the total nuniber of peles : ; 
in the rotor, these elements wil) | OMS Of the same month of 1931, 
lose speed gradually. When the» | according to the state’s monthly re- 


reach the synchronous speed value 
the rotor poles may be out of phase | 


port. During the same period gaso- | 
line sales, upon which tax will be | 


with the pulsating magnetic flux | collected next month, amounted to | 
passing through the field poles. On ' 44,711.680 gallons, a decrease of | 
account of the loose coupling the 


N. Y. MOTOR VEHICLE 
BUREAU ISSUES TABLE 


ON PROPER BRAKING HEARING ON TAX BILL 


Albany, N. Y., Aug. 9.—The fact 


that speed is responsible for the 
greater number of traffic accidents 
makes imperative the use of safe 
brakes properly adjusted Ten per 
cent. of motor vehicles in use are 
in need of brake adjustments. The 
careful driver, who uses his car 
constantly engages an expert to 
examine the brakes and make | 
necessary adjustments, says ‘he De- 


| partment of Taxation and Finance 
Bureau of Motor Vehicles 

For the use of motorists and en- 
forcement officers the bureau has 
issued a table, based on engineering 
tests. which shows the distances 
within which brakes properly ap- 
| plied and adjusted will stop a car. 
|For instance, on dry concrete o1 
|} hard asphalt pavements a car mov- 
ing at the rate of 25 miles an hour 
may be stopped within 25 or 35 feet, 
providing the car is equipped with 


four-wheel brakes in fair to excel- 
lent condition If he two-wheel 
type of brake is in use the car 
running at the same rate may be 
stopped within 54 to 67 feet. The 
scale of the table gives limits for 
cars running at speeds from 10 to 


60 miles an hour 
If cars are unable to stop within 


the specified limits it is assumed 
the brakes are defective or out of 
adjustment, the bureau states. 


| INDIANA TRUCKERS 


A. S. T. M. SETS DATES 


FOR 1933 MEETING 


Philadelphia, Aug. 9.—An exhibit 


of testing apparatus and related 
equipment will be held at the Hotel 
Stevens in Chicago in 1933, in con- 
junction with the annual meeting 
of the society, during the week of 
June 26-30. Chief among the fac- 
tors leading to this decision was the 
very favorable reception accorded 
the first exhibit held in 1931, to- 


| gether with the fact that an exhibit | 
will attract a large number of en- | 


There is then pro- ' 
|gineers who will 


be attending the 


various engineering society meetings | 


being held during the week of the 
exhibit. 


A definite statement of the scope | 


of the exhibit, together with other 
exhibit plans will be made in the 
near future 

The week of June 26-30 was 


chosen as the most fitting one dur- 
ing which to hold the meeting be- 
cause of the plans of leading so- 
cieties to hold their meetings at that 
time. Plans are being formulated 
for a general engineers’ day on 
Wednesday, June 28, in which it is 
expected the society will join. A 
general visit to the Century of Prog- 
ress and a formal dinner at the 
Hote! Stevens will probably be held 

It has been recommended that the 
technical sessions of the A. S. T. M 
meeting begin on Monday, instead 
of Tuesday, and that arrangemenis 


| be made to hold some of the com- 


| Manufacturing 


mittee meetings on Friday and Sat- 
urday of the preceding week. This 
would leave the week-ends prior to 
and following the meeting for social 
activities 


DOMINION MOTORS JULY 
SHIPMENT ABOVE 1931 


Toronto, Can., Aug. 9 «UTPS) 
Dominion Motors reports that thei: 
shipments of for July were 
greatly in excess of the number 
shipped during July of last year. 
This especially applied to the first 
three weeks of July this year when 
the shipments were more than 
double the number sent out during 
the corresponding period last year, 

The company reports that during 
week alone it received 
cables making inquiries from Aun 
tralia and New Zealand, as a result 
of the trade conference now 
progress at Ottawa 


Cars 
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FOR SALE 
9.—P 


POLYMET 
Winsted, Conn., 
Fitzgerald, 


PLANT 


Aug. J 


‘Torring- 
bid of 


Company, 


ton, has submitted a high 


$15,000 for the Winsted plant of the | 
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Strand & Sweet division of the 


226,001 gallons from July last year.| Polymet Corporation, New York city. 


head of the Fitzgerald | 





| the truck and equipment of the 
operator, and such equipment may 
| be sold to pay the delinquencies, 
| tives the commission the power 
| to regulate the hours of employment 
of drivers and helpers on trucks 
Requires opertors to report all ac- 
cidents to the commission within 


FAIL TO GET PUBLIC 


ieee » 
(Continued from Page 1) five days. 
Compels the use of a uniform 
bookkeeping system, which will be NEW BUS GUIDE 
open to the inspectors from the 
Public Service Commission at all 
times Newark, N. J., Aug. 9.—Public 
Imposes a tax of a tenth of @ Service Co-ordinated Transport has 
cent a mile on twice the rated| issued a motor bus and street car 
/capacity of the truck, plus the ac- guide in two sections, one for north- 
tual weight of the vehicle ern New Jersey and one for south- 
Prevents the transportation of | ¢™ New Jersey. The — — 
single loads more than five miles | ‘im comprehensive ‘ia an a sane 
from the boundaries of a city or|¢@F and bus service in all section 


of the state as supplied by Public 
| Service and affiliated comffanies. 
All the municipalities and com- 
munities served are shown with 
their positions indicated on the map 


town without obtaining a certificate 
license 

Requires the filing of monthly 
|}and annual reports with the Public 
Service Commission concerning the 


ol 


equipment used, the tonnage car- | by a letter and number system. In 

ried, and the mileage traveled | addition, the various main routes 
Gives the commission the power which serve each community are set 

ito establish rules and rates for | forth, as well as the complete list 

trucking business of municipalities and communities 
Prevents discontinuing of service | Served by each route 

without permission of the commis- A list of Public Service bus ter- 


sion minals is given where complete in- 


Requires truck and bus operators | formation, tickets and connections 
to keep daily records of mileage |to all parts of the United States 
traveled and freight carried for | may be obtained. For patrons who 
submission to the commission on | desire further information about bus 
demand. or street car accommodations there 

Provides for the state police to/is printed a list of key cities 
enforce the act, halt trucks and throughout the state, with company 
examine certificates and _ icenses,| telephone numbers alongside where 
and make arrests for violations | questions will be answered pertain- 


ing to routes, fares and schedules 
for lines within the state or to any 
section of the United States 


without writs or warrants 
Specifies that failure to 
tax monthly constitutes a 


the 
on | 


pay 
lien 


AA 
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Automotive Baily News 


AUGUST 27th 


REVIEW 


and 
Reference Number 


advertis-| Here's part of what it 
t no extra|Will contain: 


Distribution 
ers will get 


a 
‘ sales records é 
charge: ee emer ot 
Financial review of the leading 
Practically every dealer and companies in all branches of the 
distributor of vehicles in the industry. 


Survey of dealer activities and 
condition in key sections all over 
the country 

How the service division of the 
industry has met the problems of 


United States 


10,000 independent repair shops. 


3,000 engineers, production men 


and other factory officials. | 1932, 
Great leaders of the industry 
1,500 jobbers of accessories,|tell their plans for 1933 
parts, shop equipment | Survey of the jobber field in 
1932. 


Well known sales managers tell 
what they believe dealers must do 
in the coming months 


16,000 commercial fleet owners, 
truck dealers and bus operators. 


Total distribution, including Review of the engineering de- 
regular circulation, over 80,000. |velopment that signalized 1932, 
|What the engineers are going to 


give us in 1932 
Complete mechan:cal records of 
the cars of the past six years 


T - endle : Complete passenger car regis- 
> o , - 
No other single pu I trations for the first seven months 
cation provides such wide | of 1932. 

ot 1 ~ae b Complete commercial vehicle 
coverage. No other pub- registrations for the first seven 

lication offers visibility of | months of 1932, | 
Association activities and fu- 


advertisements re- | 


ALL 


ardless of size. No other 


ture pians, 
Dealer stocks as of August 1. 


g 

of ; _| List of company executives and 
paper offers sO Many ¢zles. 
readers, per copy, such AND 


Latest news of the day, as al- 


high reader interest. | ways—whiule it’s sti]l news, 
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Would you spend 


3 


for fall profits? 


— postage on a first class letter 
may be all that’s keeping you 
from the profits on volume sales. 


Unless you are assured of finishing 
the year “in the black” you should do 
what two thousand and more other 
dealers have done in the last two 
weeks —write for full information 
about the new ESSEX TERRAPLANE. 


An opportunity like this comes but 
once in a lifetime. 


Here’s the first of a new era of motor 
transportation—the ESSEX TERRA- 
PLANE—months ahead of the rest. 


Here’s performance that from nothing 
to sixty miles per hour overmatches 
that of the finest, costliest of cars 
and yet is priced down among and 


under the former lowest-priced Three. 


Here’s an awakened public interest 
putting the ESSEX TERRAPLANE and 
its airplane-principled construction 
into the imagination and upon the 
tongues of buyers everywhere. 


Here’s a swelling volume of TERRA- 
PLANE orders ready at hand for the 
alert dealer fortunate enough to 
secure an ESSEX TERRAPLANE fran- 
chise now. 


If you haven’t already investigated 
the generous selling agreement 
offered dealers with this new ESSEX 
TERRAPLANE, write or wire the fac- 
tory without delay. 


Desirable open territory is going fast. 


HUDSON MOTOR CAR COMPANY 


DETROIT, MICHIGAN 


